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DIGEST EDITION 


Automotives News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 


aircraft news. To fulfill its 52-times-a-year obligation, AUTOMOTIVE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, however, 
will carry news, illustrations, regular departments and adver- 
tising as heretofore. 


Curis SiInsaBauGH, Hditor Gsoror M. SLocum, Publisher 
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Sparks 


Palmer House 


Chicago 

EVERY TIME I hit my old 
home town I seem to pick up new 
evidence that, war or peace, the 
dealers of this city are on the job 
demonstrating their resourceful- 
ness. In this instance, as so fre- 
quently happens, the Chicago Auto- 
mobile Trade Assn. is responsible. 

Right now, the dealer body is 
bearing down on an_ ingenious 
campaign via postcards to owners, 
of which more than 100,000 are be- 
ing distributed through the mails, 
and by blowups of the postcard 
text in their show windows, calling 
attention to the fact that “Hysteria 
Does Not Mean Patriotism.” Such 
is the text of the headline on post- 
carcs and blowups. 

es ¢ 8 

THE campaign was inspired by 
the hysterical, mass tendency of 
motorists who, fearful over possi- 
ble consequences of the tire situa- 
tion, rushed their cars into dead 
storage. The plan of the Chicago 
area dealers is to bring those auto- 
mobiles out of hiding and on the 
streets, there to be employed sanely 
for necessary driving. 

So timely and pointed is the argu- 
ment of the dealers that it bears 
reprinting as a guide to others 
throughout the nation. Here’s the 
message to owners: 

* * ” 

“DON’T store away your car. 
Use it within reason. 

“Tires ... batteries . . . deterio- 
riate and dry out when not used. 
Metal parts corrode and rust. 

“To satisfy yourself, just look at 
any used car that hasn’t been run 
for a year; you'll get the idea. 

“The average set of five used 
tires has plenty of mileage left in 
them for two to three years of con- 
servative driving. 

“Cross the bridge of laying up 
your car when you get to it. There 
may be a solution long before 
then.” _ = 

THERE'S no gainsaying that 
this campaign is a realistic and 

fective answer to a serious prob- 
tiem. We in the industry know to 
what extent hysterical motorists 
were infected by the “freeze” germ 
as an escape mechanism for their 
panic over the rubber situation. 
We know, too, that this was the 
wrong way, the unpatriotic way, 
the destructive way to treat their 
cars. Furthermore, it was poor 
economy and_ shortsighted from 
every angle, aside from depriving 
dealers, filling stations, tire repair 
men and others of patronage. _ 

What applies to automobiles in 
owner hands is equally true of new 
ind used cars in dealer stocks. 
These, too, will rot if not placed 
in circulation. Everything possible 
must be done to assure their being 
sold and driven. That’s real con- 
servation. 

s* 23 8 

U.‘FICIALS in Washington and 
on the rationing boards may well 
join with motorists themselves in 
learning a lesson from the Chicago 
campaign. The “Hysteria Does Not 
Mean Patriotism” slogan and its 
logical arguments may be applied 
to all cars. The solution to this 
serious situation appears to be 
along lines of loosening up a bit 
on new car restrictions on the part 
of Washington and local authori- 
ties, along with aggressive mer- 
chandising and advertising cam- 
paigns by factories and dealers to 
overcome the “freezing” fear com- 
plexes of the public. ae 

Otherwise, literally millions of 
cars will be fit for the junk-pile 
after rendering only a fraction of 


their potential mileage. 


—Curis SINSABAUGH 
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Dealers Protest OPA Indecision 


Contradicting Orders Leave Dealers, Rationing Boards Up in Air; 
OPA’s Internal Squabble Perils Car Allocation Program; 
GMAC Offers Dealers Monthly Cash Advance 


Automobile dealers of Western New 
Dealers Protest York and Northern Pennsylvania adopt- 
Contradictions ed a resolution at a meeting in Buffalo 
of OPA Orders accusing the Office of Price Administra- 

; tion of issuing contrary orders in the 
rationing of automobiles until the dealers have reached 
a point where they are at a loss how to proceed. Copies 
of the resolutions will be sent to President Roosevelt, 
Congress and all government agencies concerned. 

The meeting, called by the Buffalo Automotive Trade 
Assn., drew 400 dealers. 

The protest resolutions said that frequent words of 
encouragement have been received from OPA officials on 
liberalization of regulations. Statements by Cyrus Mc- 
Cormick, Dr. Rolf Nugent and other high officials were 
cited as having been made in Chicago, Detroit, Albany, 
Brooklyn and Cleveland to that effect. But it was pointed 
out that while these promises were made, nothing seemed 
to have been done about them. 

“Nothing,” the resolutions said, “has apparently been 
done to liberalize the rationing program and when 
rationing board members requested McCormick to put into 
writing what they termed his most liberal terms of OPA 
regulations, he declined. In face of these encouraging 
promises and contrary to what we have been led to believe, 
rationing boards are continuing to administer the regula- 
tions under the most conservative interpretations possible. 
When we have protested to them and called their 
attention to the published statement of OPA authorities, 
we are advised that instead of receiving orders to 
liberalize, they continue _ ~ orders to tighten up.” 


Because of a squabble between two OPA 
OPA Squabble officials, the series of meetings scheduled 

Postpones by Cyrus McCormick, chief of the auto- 

Dealer Meetings mobile and truck section, and designed to 

give rationing board members a clear 
picture of their duties and responsibilities, has been sum- 
marily cancelled. Cancellation was brought about on the 
initiative of Rolf Nugent, who has been confirmed in his 
position in OPA as the rationing authority. 

The story behind the story is not a pretty one. It 
boils down to a bureaucratic fight over who is going to run 
which end of the automotive control regulations. It came 
to a head as a direct result of the success of McCormick’s 
meetings in bringing about a liberalization of attitude on 
the part of rationing boards when their members secured 
a first-hand clarification of their function. National Auto- 
mobile Dealers Assn. cooperated with McCormick and his 
aides in laying out routes and planning for 90 such 
meetings throughout the country, of which the one held 
last week at Cleveland was the first—and highly success- 
ful. 

When the McCormick gatherings received widespread 
press attention, it is understood that Nugent started 
burning up the wires and demanding a showdown as to 


News in Brief: War, Aid, Fuel 


quiries and contacts, negotiating 
all contracts and orders.” 


Hudson Setup 
DETROIT. — Formation of a 





While OPA Fiddles, 
Dealers Hold Bag 


Per se, we’re not concerned with OPA’s internal 
squabbles. But we are vitally interested when these 
disputes jeopardize America’s transportation needs and 
the well-being of 500,000 dealers and employes. 

Through recent statements of Cyrus McCormick, 
dealers and the public have been led to believe that 
new-car rationing regulations have been liberalized. 
Yet many local boards, declaring they lack official 
confirmation, contend they are obliged to follow original 
orders. What goes on here? 

Isn’t Mr. McCormick a responsible official of OPA? 
Aren’t dealers, the public and rationing boards expected 
to have confidence in his statements? And those of 
other government officials? If not, how in God’s name 
can any citizen give his all-out assistance to win the 
war? 

Under the present setup, the basic purposes of 
new-car rationing are being defeated: 1. Idle cars are 
deteriorating at an alarming rate; 2. Essential persons 
are not getting the transportation they need; 3. Dealers 
are being crucified while OPA officials and state ration- 
ing boards fiddle. 

Is it too much to expect that government officials 
treat new-car rationing rationally? That some thought 
be given to the plight of dealers, essential motorists, 
and the idle cars? 

We repeat: Wouldn’t it be far wiser to scrap the 
entire new-car rationing program? 


McCormick’s right to speak as the rationing authority. 
Frank Bane, OPA field chief, settled the matter by uphold- 
ing Nugent. The next step was a call to NADA officials 
and summary cancellation of the meetings. It is under- 
stood that Nugent himself is going to take to the hustings 
around May 1, starting on a western swing and holding a 
series of meetings similar to those at which McCormick 
was the central figure. In the meantime, OPA was said 
to be working on a liberalization of Section 701 of the 
rationing regulations. This is the so-called “proof of 
necessity”’ section. 
x *k * 


Supplementing General Motors’ re- 
GMAC to Offer cently-announced offer to repurchase 
Monthly Cash unused 1942 models, General Motors 
Advance to Dealer Acceptance Corp. is now offering to 
dealers, using the GMAC Wholesale 
Plan, a cash advance of 1 percent of list price or $15, 
whichever is lower, for each calendar month, or greater 
part thereof, after Jan. 31, 1942, until the car is sold at 
retail. (Nash offered a 
similar cash-advance plan 
two weeks ago.) 
If cars are transferred 
from one dealer to another, 
or to a GM division, GMAC 


New Fuel Curb fnew 


WASHINGTON. — Rationing 


lan charges will be 


War Contract division, headed 
by N. K, VanDerzee as man- 
ager, was announced last week 
by A. E. Barit, president of 
Hudson Motor Car Co. Van- 
Derzee has been Eastern sales 
manager of the company since 
1940.“Van Derzee and his staff,” 
said Barit, “will be the prin- 
cipal point of contact with 
representatives of government 
agencies and all vendees. They 
will have the responsibility for 
handling all war production in- 


Urges Dealer Aid 


WASHINGTON. — Asking ap- 
proval of the Murray bill, 
which would avihorize the RFC 
to give financial aid to dealers 
with frozen cars, NADA repre- 
sentatives Wednesday told the 
Senate banking committee im- 
mediate action is necessary. 
The bill also permits the RFC 
to purchase on a basis of actual 
cost and necessary carrying 
charges goods frozen for more 
than a year. 





paid by the transferring 
dealer. Advances will bea: 
interest at the rate pr 
vided in the GMAC Whol: 
sale Plan. 

Since the advances a 
designed for maintenan 
and storage costs, deak 
must properly condit 
cars for storage, keep thi: 
properly warehoused :: 
service them in order 
qualify for advances. 


of gasoline may be averted in 
East and West Coast curtail- 
ment areas under a War Pro- 
duction Board order Thursday 
which, after April 16, will re- 
strict gasoline deliveries to fill- 
ing station in 17 eastern states 
and Washington and Oregon to 
6634 percent of the average re- 
ceived in December, January 
and February. These filling sta- 
tions now are receiving 80 per- 
cent. Oil Chief Ickes said the 
order may make it unnecessary 
to institute rationing. 


Seis bw o 
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Iowa Dealers Urge 


the Story 


Following is Automotive News’ compilation of new-car rationing 
data by cities, obtained in a cross-section survey of the nation: 


March Cars 
Quota Released 


142 107 


1364 327 
1096 317 
215 128 
125 120 
9 90 


1000 512 
Kansas City 157s 83 


Lincoln, Neb. 30 2 


Atlanta 


Massachusetts 


Chicago 


Cincinnati 
Columbus, ©. 


Denver 
Detroit 


Appli- 
cations Comment 

Quota exceeded applications, in- 
131 dicating lightness of demand. — 


Dealers losing faith in state- 
663 ments of liberalization. Boards 
too strict. 


482 Dealers urging liberalization and | 


publicity to encourage public. _ 


167 Dealers are advertising to edu- 
cate public on eligibility rules. 


131 Record speaks for itself. 


Local board and dealers cooper- 
92 ating in endeavor to meet prob- 
lems_in_best way possible. 
645 Leniency shown at month-end 
after_slow_ start. 
131 





Los Angeles 1283 245 
Louisville 84 80 





Dealers pressing for wider eligi- 
bility classification. 

2 Scare stories blamed for lack of 
338 Stricter instalment regulations 
help keep down applications. 


applications. 
115 Board loosening up; dealers 





Milwaukee _ 70 


start sales campaigns. 
* % 


Boards too strict; public ignor- 
ant of real facts. 





224 
Minneapolis 74 


Must have more applications, 
boards declare. 


%K 





xe 


177 
New Orleans 94 
Oregon 
Pennsylvania 3333 462 
Salt Lake City 49 55 


San Francisco 207 


Seattle 188 47 


Washington 


1340 447 


123 131 


325 125* ** 


119 


Sales restricted, but market is 
anxious, 


) Portland released only 43% of 
600 quota for March. z 


Local and state releases far be- 
low quotas. 


Liberal release of cars is general 
throughout Utah. 


More liberal interpretations “but 
no way loose in rulings. 


Dealers worried, want broader 
eligibility list. Outlook dark for 
releasing quota. a : 


Dealers dissatisfied with ration- 
ing regulations, but believe 
_board is fair. 


a 


73 





83 





*Does not include 56 sales to government. 


**Not available. 


Rubber Program to Meet 
Vital Needs, Jones Says 


WASHINGTON.—Denying that 
the government had delayed the 
synthetic rubber program, Secre- 
tary of Commerce Jesse Jones last 
week told a Senate investigating 
committee that the nation now 
has a stockpile of 700,000 tons of 
natural rubber (nearly a year’s 
peacetime supply) and should have 


Civilian Truck 
Output Deadline 
Is Extended 


WASHINGTON. — War Produc- 
tion Board last week granted pro- 
ducers of medium and heavy 
trucks for civilian use an additional 
30 days, until Apr. 30, to complete 
production quotas established for 
February. 

At the same time, manufacturers 
of trucks with a gross weight of 
16,000 pounds or more were given 
until May 31 to complete amended 
quotas for March. The March 
quotas for trucks under this weight 
for civilian use were cancelled 
under Amendment No. 4 to Limita- 
tion Order L-1-a, announced March 
4. 


Last week’s actions, embodied in 
Supplementary Limitation Order 
L-1-f, were made necessary because 
manufacturers were unable to 
finish their quotas in the months 
for which they were originally 
given. 


Rubber Scrap 
s e 

Laxity Hit 

DETROIT.—With an estimated 
1,500,000 tons of scrap rubber now 
going to waste in the backyards, 
garages and alleyways of the coun- 
try, American Automobile Assn. 
last week urged all car owners to 
join in an immediate “all-out 
effort” for the collection of this 

Thos. P. Henry, AAA president, 
asserted that there is serious dan- 
ger of the bogging down of rubber 
collection programs of federal and 
state agencies unless the motorists 
join now in a grand scale drive. 


“These vast quantities of rubber, 
tf « ted and reclaimed, would 
wt « increase the stockpile for 
far purposes, but might well pre 
ide 4 substantial margu t? 
eeds of the vital passenger 
leet of the United States. 


for 


car 


synthetic output of 290,000 tons in 
1943 and 700,000 tons in 1944. 


He declared that essential rub- 
ber needs will be met, but asserted 
that “civilians must conserve tires 
to meet military requirements.” 


Despite the fact that the British- 
Dutch international rubber com- 
mittee controlled 97 percent of 
world production. Britain was 
caught with a stockpile at the time 
of the fall of Singapore of ‘100,000 
tons or less, probably less,” Jones 
testified. 

Jones testified that the British- 
Dutch international rubber com- 
mittee, apparently acting with gov- 
ernmental approval, held up de- 
liveries of natural rubber to the 
United States before Japan came 
into the war “because they didn’t 
want a stockpile” which might de- 
stroy the market price. He said 
that, in order to force more deliv- 
eries, he did not hesitate to tell 
Sir John Hay, who came here rep- 
resenting the committee, that the 
United States could manufacture 
synthetic rubber. 


He minimized the suggestion 
that Brazil could make up the 
United States rubber deficiency. 

Replying to earlier testimony by 
William L. Batt, chief of the War 
Production Board’s materials divi- 
sion, that Jones overruled in 1940 
recommendations of the defense 
commission for a 100,000-ton pro- 
duction program, Jones declared 
that this program had in fact been 
met. 

When the commission’s recom- 
mendations were turned over to 
the Reconstruction Finance Corp. 
in the fall of 1940, Jones said, 
there were many unsolved prob- 
lems to be met, but by May 19, 
1941, contracts were entered into 
for plants with a total capacity of 
60,000 tons annually. 


In addition, he said, the Du Pont 
company is completing at Louis- 
ville a neoprene plant with a ca- 
pacity of 10,000 tons, and the Gov- 
ernment is now buying the plant. 

Du Pont, he testified, has an- 
other plant at Deepwater, N. J., 
with a capacity of approximately 
10,000 tons, and the Goodrich Rub- 
ber Co. has a plant at Akron with 
a capacity of approximately 10,000 


This inatre of Automotive News 


' cars 


| Calif. Dealers Urge 


| End of Rationing 
OAKLAND, Calif.— Automo- 
bile dealers of Alameda county 
have sent the following tele- 
gram to President Roosevelt, 
National Automobile Dealers 
Assn., Leon Henderson, Jesse 
Jones, Rolf Nugent, Donald M. 
Nelson, Congressmen Carter 
and Tolan, Senators Downey 
and Johnson, Chrysler, Ford, 
General Motors, Nash, Stude- 
baker, Packard and Hudson; 
“Automobile dealers in this 
area formally and _ vigorously 
protest the unnecessary para- 
lyzing of their business through 
the present restrictive sale of 
new cars in Pool One. This res- 
striction has been further ag- 
gravated by extreme and tech- 
nical interpretations of ration- 
ing boards and scare publicity 
emanating from Washington. 
With approximately 4,000 un- 
sold new vehicles in this area 
and only 57 applications with 33 
releases during March against 
allocation of 216, it is felt that 
if all cars in Pool One were re- 
leased immediately to general 
public there would be no 
stampede to buy due to rubber 
situation, restrictive terms and 
present scuttled condition of 
used car market which now has 
more sellers than buyers.” 


Seattle Fears 
Cars Won’t Sell 


Even if Unfrozen 


SEATTLE.—At present rate of 
rationing, Seattle’s supply of 4,200 
new cars will last four or five 
years, in the opinion of Carl 
Heussy, manager of the Seattle 
Automobile Dealers Assn. 

“There has been too much ad- 
verse publicity,” he said. “Scare 
stories that cars may be com- 
mandeered, that tires may be taken 
off them, even though denials came 
quickly, have had a bad effect. 

“Gasoline rationing is also con- 
tributing to the problem. Most 
local dealers are convinced that 
even with all rationing restrictions 
removed, enough cars will not sell. 
They want the government to buy 
the cars that have been frozen and 
are now restricted by rationing, 
and pay retail prices for them. 
The government could then store 
and use them as wanted. 

“Modification will not help the 
dealers. The whole program is 
wrong,” Heussy declared. 

“If dealers are freed from their 
new car worries, they would be in 
position to increase war effort and 


conversion, to some extent, might! the war. 
' pledged support of the state ad- 


be possible.” 


Anderson Sees 
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Liberal Rationing 


By H. Wilbur Polson 
Staff Correspondent 

CEDAR RAPIDS, Ia.—Resolu- 
tions asking leniency in federal 
regulations, to permit more rapid 
movement of frozen automobile 
stocks, were passed at the twenty- 
fourth annual convention of Iowa 
Automobile Dealers Assn. here 
Monday and Tuesday. More than 
500 dealers attended the meeting. 


Other resolutions urged the 
transfer of truck rationing from 
federal sources to local county 
boards, establishment of a publicity 
program to combat “harmful and 
misleading” news dispatches from 
government sources, and more lib- 
eral interpretation of passenger car 
rationing regulations. Pending bills 
in the House of Representatives, 
permitting courts to take over 
dealers leases on rented properties 
and afford relief, and the authori- 
zation of Reconstruction Finance 
Corp. loans on or the purchase of 
frozen dealer stocks, were endorsed. 


Vern Nali, Iowa City, was elected 
president, succeeding Ben Sanders, 
Des Moines. Other officers chosen 
were Elmer Dunn, Des Moines, 
first vice-president; Chet Carmer, 
Centerville, second vice-president; 
Walter Mahoney, Sioux City, third 
vice-president; O. F. Sulley, Council 
Bluffs, treasurer; and Ray Spatz, 
Des Moines, secretary. Des Moines 
was selected as the 1943 convention 
site. 

Ray Chamberlain, executive vice- 
president of National Automobile 
Dealers Assn., told the Iowa deal- 
ers he was reasonably sure that 
liberalized car rationing would 
come within the next week al- 
though he would not comment on 
the expected changes. Chamberlain 
laid the greatest blame for dealers’ 
present situation to “lack of or- 
ganization in high placs.” 

He said small businesses are 
insignificant in the eyes of national 
leaders today in the face of our 
war problems. The proposed ceil- 
ing on used cars, when it comes, 
will be high enough to work no 
hardship on dealers, he predicted. 

W. H. Mason, of General Tire & 
Rubber Co., described new develop- 
ments in the rubber industry. He 
estimated conservatively that 1,025,- 
000 tons of rubber will be available 
to the United States in the next 
two years. 

All convention discussion was 
based on the belief that the use of 
automobiles for vital travel re- 
mains essential to prosecution of 
Gov. George A. Wilson 


No Hope 


In Liberalized Rationing 


SEATTLE.—M. O. Anderson, 
head of Anderson Buick Co. and 
president of the Washington Auto- 
motive Trade Assn., has some very 
definite ideas on the present situa- 
tion in the new-car field. On the 
problem of “frozen inventories” 
Anderson doesn’t see any hope 
even in a liberalization of ration- 
ing. 

“T can see only one definite 
way,” he said, “at this late date 
of relieving dealers and that is to 
put our full force and _ effort 
behind the bill introduced by Rep. 
Patman, and to make sure that it 
includes the one feature whereby 
the government will buy at retail 
the cars in dealers stock at some 
stipulated date.” 

He points out that the various 
federal orders have accomplished a 
tight freeze so that the sale of 
automobiles has been virtually 
stopped cold, so much so that even 
if rationing restrictions are entirely 
removed “we would have two or 
three year’s supply. To endeavor 
to seli these cars now through 
liberalizing rationing,” he  con- 
tinued, “would defeat the very pur- 
pose for which Henderson froze the 
cars originally. For the dealers to 
open a market now after all the 
adverse publicity and propoganda 
would be too costly for the small 
volume to be handled. It would 
dissipate the gross profit. 

“Let the government take these 
over. This would permit 


dealers to release help and would 
also impress upon dealers the need 
and importance of directing their 
efforts entirely along war lines, as 
against being forced to sit idly by 
and nurse these new cars. 

“There is only one sound ap- 
proach to this subject: motor 
transportation is either essential or 
non-essential. If it is non-essential 
to the war effort, why not regulate 
the use. Let’s stop all cars and 
then let people who must use a 
car apply to the government for a 
Certificate of Necessity. If Hen- 
derson feels that the war efforts 
can best be served by reducing 
motor cars in service down to 
seven million or less, why wait? 
Why do it by harassing a large 
number of small business men who 
are most anxious to see the war 
effort of this country increased? 

“If the motor transportation 
system of this country is essential 
to the speeding up of war effort 
and war industries, then let the 
government recognize publicly the 
job that dealers are doing by 
staying in business and serving 
this transportation system when 
they know they can’t hope to show 
a profit. 

“The dealers’ shops should be 
used to service military equipment. 
The army is setting up shops for 
servicing its own equipment. This 
requires new, inexperienced men 
and from what I have seen, it is 
very inefficient and costly.” 


ministration to do all that it 
to relieve dealers from the presé! 
distressing situation. Lieut. 0 
B. B. Hickenlooper also gave en 
couragement to the dealers. 


Three Iowa dealers conducted 
service symposium at which plar 
for rendering the utmost in servic 
to car owners was discussed. 


PAA Invites 
All Dealers 


To Convention 


HARRISBURG, Pa.—Feeling that 
all automobile dealers like to 
tend trade association meeting 
the Pennsylvania Automotive Asg 
extends a cordial invitation 7 
every automobile dealer in Pen : 
vania and neighboring states, to 
tend its 22nd annual conventi@ 
which is scheduled for Philadelphi 
April 20-21, at the Bellevue St 
ford Hotel. a 

Such subjects as “The Rubbé 
Situation,” “Rationing of Ney 
Passenger Cars,” and “Allocation @ 
Trucks” will be discussed. 


A feature will be the appearane 
of four outstanding dealers from 
Pennsylvania, to tell the delegates” 
what they are thinking and doin 
under present day conditions . 
why a dealer should remain in busi s 
ness . .. why he should dispose™ 
of his new and used cars ... is 
there an actual rubber shortage 
... that by the proper handling of 
crude rubber on hand, there will 
be sufficient to permit them to 
carry on their business, until the 
production of synthetic rubber gets 
under vay. 

The president of the association, 
John H. Gardner, who has been 
called to Washington on a per diem 
basis, to work with the Industry 
Council of the Office of Price Ad- 
ministration, will give a report on 
what might be expected from 
Washington. In addition, other 
speakers will be Rolf Nugent, direc- 
tor of car rationing, OPA; Con- 
grcssman Halleck; Harry Somers, 
president of NADA; and Ray 
Chamberlain, executive vice-presi- 
dent of NADA. 


, 


San Autonio 
Sales Dive 


SAN ANTONIO, Tex.—New car 
sales here in March well reflected 
curtailed production, only 95 cars 
and trucks having sold during the 
31-day period, the smallest month 
coming from this city in many 
years. Sales, according to individ- 
ual makes, were as follows: 

Buick, 21; Cadillac, 2; Chevrolet, 
15 (and one truck and one com- 
mercial unit); Chrysler, 4; DeSoto, 
1; Dodge, 4; Ford, 9 (and one truck 
and one commercial unit); GMC 
Truck, 3; Hudson, 3; IHC Truck, 
2; Lincoln-Zephyr, 1; Mercury, 3; 
Nash, 1; Oldsmobile, 10; Packard, 
3; Plymouth, 6; and Studebaker, 1. 
Totals, 82 cars, 8 trucks, and 2 
commercials, for a total of 92 units. 

March sales in preceding years 
were: 1937-—-1,028; 1938—708; 1939— 
845; 1940—1,077; and 1941—1,606. 


Madison Dealers Elect, 
Pay Salvage Dividend 


MADISON, Wis.—Madison Auto- 
motive Dealers’ Assn. has elected 
the following: President, Dean 
Waters, Waters Motor Co. (Ponti- 
ac); vice-president, Paul Kayser, 
Kayser Motors (Ford); secretary, 
Archie L. Hirst; treasurer, James 
Ryan, Pyramid Motor Co. (Olds. 
Cadillac). 

The Automobile Salvage Co., Inc., 
which is owned by the automobile 
dealers, paid a 10 percent dividend 
on its capital stock on March 14. 
This is on top of 16 percent divi- 
dend paid in 1941. 


Bates to Air Corps 

SAN FRANCISCO.—Toag Bates, 
for six years manager of the San 
Francisco Motor Car Dealer Assn., 
has taken a leave of absence to be- 
come a major in the Air Corps. 
Mildred Haskins will be acting 
manager. 


! 











DIGEST EDITION 


Nelson Heaps Praise 
On Motor Industry 


DETROIT.—Paying glowing trib- 
ute to the automotive industry, 
Donald M. Nelson, chairman of 
the War Production Board, last 
week declared that the motor firms 
will be turning out war goods at a 
capacity rate at least two months 
ahead of the schedule laid down 
when the industry’s assembly lines 
were torn down in February. 

Reporting on progress of the na- 





Chrysler Starts 
Training of 


War Workers 


DETROIT.—An employe training 
program, aimed at boosting the 
skill of its war plant workers, was 
undertaken last week by Chrysler 


Corp. 
Thirteen Chrysler educational 
supervisors, representing all the 


corporation’s principal Detroit 
plants, are attending a job instruc- 
tor training institute conducted by 
the War Production Board’s Train- 
ing-Within-Industry branch. 

Chrysler is the second major pro- 
ducer of war materials in the De- 
troit area to adopt the WPB 
technique of job instructor training 
to help meet the need for more 
skilled workers. A _ similar pro- 
gram, underway for several weeks 
at the Ford airplane engine plant, 
has helped productive capacity to 
such a degree it probably will be 
extended to all Ford war plants. 

Other war plants in this area 
where job instructor training is 
paying dividends in preparing man- 
power include: 

American Blower Corp.; Carboloy 
Co., Inc.; Commercial Steel Treat- 
ing Co.; Detroit Edison Co.; Essex 
Wire Co.; Federal Motor Truck 
Co.; Fisher Body division of Gen- 
eral Motors; Great Lakes Steel 
Corp.; Hudson Motor Car Co.; 
Stinson Aircraft division of Vultee 
Aircraft, Inc.; and Vickers, Inc. 

Gar Wood Industries; Allied 
Products Co.; American Brakeblok 
Corp.; Commonwealth Brass Corp.; 
Cook Paint & Varnish Co.; Detroit 
Moulding Co.; Eureka Vacuum 
Cleaner Co.; General Detroit Corp.; 
Gorham Tool Co.; Great Lakes 
Thread Co.; Holley Carburetor Co.; 
Jam Handy Organization; Kay 
Products; Michigan Steel Casting 
Co.; Micromatic Hone Co.; Modern 
Collet & Machine Co.; National 
Stamping Co. 

Plant executives are instructed 
by WPB experts in advanced train- 
ing methods, so that when they 
have completed the institute they 
can return to their respective fac- 
tories and make available similar 
instruction to shop foremen and 
group leaders. These leaders, in 
turn, impart their knowledge down 
the line to individual workers. 


UAW Waives 


Overtime Pay 


DETROIT. — Waiving overtime 
payments for Saturday, Sunday 
and holiday work within a 40-hour 
week, UAW-CIO delegates here 
last week launched a large-scale 
labor offensive to head off revision 
of present labor laws. 

Recommending that present con- 
tracts be revised to include the 
new ruling on overtime pay, the 
union delegates insisted on a pro- 
viso that all such payments be 
restored automatically after the 
war. 

The union’s “Victory through 
Equality of Sacrifice” program also 
calls for no strikes, increased pro- 
duction, and a demand for swing- 
shifts around the clock. Also 
recommended are limitation of 
profits, price fixing, debt mora- 
toriums for idle workers and other 


measures. 


* * 


Chrysler Workers Lose 


Jobless Pay Appeal | 

LANSING. — Twenty-two  thou- 
sand Chrysler workers last week | 
lost their second Michigan supreme | 
court appeal within a year for | 
$4,000,000 in unemployment com- 
pensation benefits which they con-| 
tended were due them as result of | 


the 1939 “slow-down” strike in ae 


Dodge main plant. 























Lacking in 


tion’s war production efforts, Nel-|| nation. 
son praised automotive engineers 
who, he asserted have devised 
methods for speeding output which 
were never dreamed of by govern- 
ment officials who turned produc- 
tion problems over to the industry 
a few months ago. 

As an example, he said, “on one 
piece of war equipment of which 
the Army stands in need, we esti- 
mated it would take until Novem- 
ber to supply even a part of the 
requirements. 

“We are gratified to learn that 
the automobile industry engineers 
have found a way to provide more 
than are needed by June. That’s 


ing officer disa 


these boards, 
up. 


tinue to reject 


applicants are 





Truck Appeal Boards 


DETROIT. — Adding to the 
woes of slow truck rationing is 
ODT’s failure to appoint appeals | | 
boards in some areas of the 
Under General Service 
Order M-100, it is provided in 
Part IV that if the local ration- 


cation, the applicant may have 
the privilege of appealing to a 
local appeal board. Many of 


by the ODT, have not been set 


Local ICC officers, as well as 
the ODT in Washington, con- 


of applicants for new trucks, it 
is reported. Only Class I and II 


at present, and many of these 
aren’t being passed. 
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Some Areas 


! 
| 

DETROIT. — Assurance that 
American industry is not lagging 
behind in its war effort was voiced 
last week in a worldwide broad- 
cast by William J. Cameron, of the 
Ford Motor Co. and for eight years 
spokesman for that company on 
the radio program, “The Sunday 
Evening Hour.” 

Cameron spoke on the “F.O.B. 
Detroit” program which originates 
at Station WJR, the message be- 
ing carried to the nation by the 
Columbia Broadcasting System 
and to the world by short wave. 
Every Saturday afternoon at 3:30 
a Detroit industrialist reports on 
the progress his company is mak- 





pproves an appli- 


to be appointed 


a vast majority 


being considered 


terials. 
“When I say the Ford Motor Co. 





beatin the schedule’ b five e ‘ ; 
aeaieat y Nash Starts Enlarging ° -y out pa war production, ; 
on’t mean the company you use 
_nreremneeencsinnamnnngnes Its Kenosha Plant to know—the company that made 
New Body Patent KENOSHA, Wis.— Construction | motorcars,” said Cameron. “I mean 


MILWAUKEE. — Armin Frank, local| Work will begin 


architect, has filed a patent hag | 
a new automobile body design whic 
eliminates pumpers and fenders en- 
tirely. The patent specifically covers 
that part of the body from the tops of 
where the fenders would be to the 
wheelbase. The skirt of the new car as 
designed by Frank would be made of 
plastics instead of metal. 


R. A. DeVlieg, 





building additions to the Nash-Kel- 
vinator plant here, 


charge of Wisconsin operations. 
The local plant holds government 


at once on large| a company—or rather a plant that 
was not in existence a year ago, a 
plant that has actually doubled in 
size to take care of war work, and 
is doing things it never did before, 


some of which a year and a half 


according to 


vice-president in 





3—(201) 


U.S. Output Not Lagging, 
‘Cameron Tells World 


the difficult thing can be done al- 
most immediately, but it takes a 
little longer to do the impossible. 
There are, of course, restrictions 
on what we can tell you about this 
work. But we can say that an 
aircraft engine plant, built in one 
winter, is now and has been for 
months producing aircraft engines. 
And we can say that, where one 
year ago there was a long stretch 
of woodland—thick woods inhab- 
ited only by birds and the denizens 
of the undergrowth—there is now 
the largest bomber plant in the 
world, in which parts of giant 
planes are beginning to take form 
and move in orderly precision to- 
ward becoming the completed 
weapon. And we can say that these 
are only two of 20 distinct types 
of war work undertaken by Ford 
and its staff. 

“For the first time, application 
of the principles of mass produc- 
tion has been made to the manu- 
facture of munitions of war. . . 
Things could be and will be better, 
but there is nothing to justify the 


contracts for the production of 
Pratt & Whitney aircraft motors. 


ng in the production of war ma- 


notion that the country is lagging 
away behind.” 


ago were deemed impossible. 
“It has been said, you know, that 





“all wars end!” .. 


It is not easy in view of today’s 


news to realize that this war will run its course just as all others 


have. When that happy day comes you will again be dependent entirely on the making of motor 


vehicles or their component materials or parts. 


known to every prospective buye 
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Today your trade-name and products may be 


r in the country—BUT WILL THEY BE TOMORROW! 


After the last war a surprising number of trade-names and 
millions of dollars worth of good-will were lost by short-sighted 
manufacturers to aggressive new competitors. Only those far- 
sighted business men who kept their peace-time trade-names and 
products before the buyers retained their pre-war positions. 


As our contribution to this program, Automotive News will carry 
a limited number of small, inexpensive advertisements in this 


every-other-week DIGEST EDITION. 


Here are some suggestions of trade-name reminder space and the 
rates for 13 (6 months) or 26 (full year) space. 
any advertising office if you see the importance 
announcement. 


Automntiue 3 


The Newspaper of the Industry 
DETROIT 


Please contact 
of this 





EUs, 


Advertising Offices 
NEW YORK 
Epw. KruspakK, Mar. 
Murray Hill 6-0104 Franklin 2508 
51 E. 42nd St. 307 N. Michigan 


LOS ANGELES—R. H. Deiw.er, Chapman 5-3300, Glendale, Cal. 


CHICAGO 
W. R. Cotton, Mar. 


MAXIMUM SPACE 20 INCHES 


Contract rates for 13 or 26 times on space up to 
20” total will be quoted on request. This includes 


4” on 5 columns across bottom of pages 2, 3, or 4. 
No color available. Regular discounts, agency 157, 
cash 2% ten days. These rates are for DIGEST 
EDITION only and have no bearing on rates or 
space in regular issues of Automotive News. 
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Dealer Advises: 


Have Service Plan; 


Carry it Out 


CHICAGO.—If a dealer would 
keep his own battle flag flying, he 


offer to liquid glaze the hood, with- 

out charge, in connection with a 
must have a plan just as well as. lustre car wash, for $1. We washed 
military forces, according to Sam! an average of 13 cars a day at $1 
Davis, president of Davis Motors! and needless to say the wash rack 
(Oldsmobile) here. | produced a profit. 

“A dealer’s battle ground isright| “Equally important with bring- 
in his own business, and if he is ing the old custemers back for 
going to put up a real fight, he | service was the fact that we added 
must have a plan and a good one ; 91 customers during February who 
and keep making it better—and had never been in our service de- 
then work that plan for all it’s ' partment before. 
worth,” Davis says. “We realize that in the past Olds- 

“We started our plan last spring, ' mobile dealers have sold service 
because the zone service depart-;| to only about 50 percent of the 
ment and the factory sold us on‘: potential market. So even if gaso- 
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L. A. Dealers 
Petition for 


Liberalization | 


LOS ANGELES. — Members of 
the Los Angeles Dealers Assn. have 
signed a petition and sent it to 
Leon Henderson, price adminis- 
trator, asking for a liberalization 
of the new-car rationing regula- 
tions. 

As a basis for this modification 
the petition points out as of 
March 16 that there were in the 
hands of the automobile dealers in 
Los Angeles County, 17,939 new 
cars; (exclusive of frozen stock- 
pile); that under the present quota 
established, the Los Angeles 
County dealers were permitted to 
sell 3,851 new automobiles during 
the period March 2, 1942, to May 
31, 1942; the county quota for the 
three months is 3,851 automobiles, 















Keep Advertising 


Used Cars 

CHICAGO.—One way for you 
to help people to forget that 
you’ve got used cars to sell is 
to stop advertising them, says 
the Chicago Auto Trades Assn. 

It seems surprising that when 
the used car market is stagnant, 
dealers should stop advertising 
them, saying “What’s the use,” 
etc. It’s more important now 
than ever before that you ad- 
vertise your used cars, pointing 
out to the public that they’ve 
got plenty of good rubber on 
them, and that they are good 
for many thousands of miles of 
_ and conservative driv- 
ng. 


Truck F reight 























at Post- 


office, Detroit, under act of March 3, 1879 





as second class matter 


Entered 






the idea that service would be- 
‘ come increasingly more important. | 
With the help of the factory serv- | 
ice men, we modernized, we | 
equipped, we prepared to deserve } 
to stay in business. 
“When our house was in order, | 
we started with a mailing list of | 
1,156 Oldsmobile owners. 
list is now built up to 5,000 and 


we are planning a campaign | 


each month in addition to the fac- 
tory’s service campaign. 

“The results of our plan have 
been beyond the promises of the 
factory men and beyond our own 
expectations. From a cold start on 
May 12, we are up to over $4,000 
customer-labor per month. Janu- 
ary was a good month and Febru- 
ary better. 

“Our service campaign for Feb- 
ruary was an Oldsmobile Service 





line and tire rationing reduced 
automobile users 50 percent, the 
entire former market would still 
be available. To make sure of our 
share, we are offering our service 
facilities not only to Olds owners 
but to owners of all other makes. 
Thus, we plan to get an increased 


That | percentage of the potential mar- 
ket. 


“In March we used a campaign 
of our own ads on service in the 
Chicago Sunday Tribune and in- 
cluded four features: 


1. Complete Oldsmobile 
Service. 

2. United Motors Service. 

3. Service for all makes of cars. 

4. Automobile User’s Guide, 


with War-Time Suggestions. 
“We put special emphasis on the 
User’s Guide, recently produced by 
the Customer Research staff, be- 


Clinic for saving gasoline, power | cause we think it is a grand job— 


and tires in which we featured a 
recent installation of an electric 
dynamometer. With the mailing of 
a special institutional broadside we 
included a sheet of four coupons 
—four definite reasons for the 
owner to bring his car in during 
the clinic. That this February 
mailing paid is evidenced by the 
fact that our February business 
was ahead of January which is not 
according to reports of the indus- 
try standard among all dealers. 
“One of our coupons on the Feb- 
ruary service mailing included an 


Harvester Shifts 
Archer, Hale 


CHICAGO.—R. C. Archer, for- 
merly manager of domestic sales, 
International Harvester Co., has 
been appointed director of domes- 
tic and Canadian sales with T. B. 
Hale, assistant domestic sales man- 
ager since 1938, succeeding Archer 
as manager of domestic sales. 

The appointments were  an- 
nounced by J. L. McCaffrey, second 
vice-president, together with a 
statement that P. V. Moulder would 


a book that millions of car owners 
will read and value. We believe it 
will help bring many new cus- 
tomers in to our service depart- 
ment to obtain a free copy. 

“We have potential equipment 
and facilities available for over 
$8,000 customer-labor a month and 
we are going after it. This means 
that every stall, in every depart- 
ment, must produce and this in- 
cludes even the wash rack. 

“To do everything that we can 
which will help build service busi- 
ness, we are following Trevellyan’s 
Tips. We think they are worth 
repeating, with a few words added 
of our own— 

“Provide adequate floor space— 
We have it. 

“Feature departmentalized serv- 
ice—We do. 

“Maintain a balanced stock of 
parts—We have. (Our over-the- 
counter sales last month were over 
$6,000.) 

“Have adequate, well-trained per- 
sonnel—We think they are tops. 

“Develop new service salesmen 
—Another one in training now al- 
though we don’t actually need him 


yet. 
“Use GMAC Budget Plan—We 


Volume Tops 
"41 by 13.5% 


WASHINGTON. — Volume of 
freight transported by motor truck 
in February declined 3.9 percent 
under January, but showed an in- 
crease of 13.5 percent compared 
with February, 1941, American 
Trucking Associations, Ince.,_ re- 
ported last week. 

The February decrease was “in 
line with past trends,” ATA said. 

Reports from 228 motor carriers 
in 42 states showed an aggregate 
of 1,440,067 tons transported in 
February, compared with 1,498,708 
tons in January, and 1,269,160 tons 
in February, 1941. 


Overtime Ups 
Ford Prices 


WASHINGTON.—Senate Appro- 
priations Committee revealed last 


week that Ford Motor Co. added 
$90 to the contract price for pur- 
chase of 9,384 special Ford sedans 
by the Army because it was com- 
pelled to pay time-and-a-half and 
double-time to complete the con- 
tract. 

Transcripts of committee hear- 
ings last week on the $19,000,000,000 
supplemental war fund bill showed 
that Col. Edwin S. Van Deusen, of 
the Quartermaster Corps, explained 
the cars were ordered early in 
January, prior to the War Produc- 
tion Board’s order stopping pro- 
duction of automobiles. 

Ford was granted an extension 
of the operating time of its plant in 
order to complete the order, Van 
Deusen said, but was compelled by 
its contract with the UAW-CIO to 
pay overtime for work on Satur- 
day, Jan. 24, and Sunday, Jan. 25. 


The original contract price was 
$680 but Ford raised it to $770.87. 





OPA to Santee 
Bonafide Car Orders 


or monthly quota of 1,280 auto- 
mobiles. With 17,939 new auto- 
mobiles, the dealers have on hand 
a 14 months supply. 

County rationing boards had 
been instructed to issue certificates 
for only 582 automobiles for the 
month of March, 1942, and if the 
same number of certificates are 
continued monthly, the dealers now 
have on hand in excess of 30 
months supply. 

So far the signing new cai 
dealers in the county had delivered 
a small number of new automobiles, 
which were on order prior to Jan. 
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1, and had delivered none under 
the new passenger automobile 
rationing regulations, Order No. Year of Use 


2A, hence are maintaining their 

places of business at a_ great 
financial loss. 
In conclusion, 


Seen Left in 


Average Tire 


NEW YORK.—Present tires of 
the average American motorist will 
last another year without benefit 
of economies in car use, accord- 
ing to a survey conducted by the 
research bureau of Merrill Lynch, 
Pierce, Fenner & Beane among 
local automobile owners, via the 93 
branch offices of the _ securities 
firm. 

Belief was expressed by 73 per- 
cent of those covered in the sur- 
vey that with average good luck 
they can drive 7,500 miles or more 
on their present tires, while 28 per- 
cent felt that there were 15,000 or 
more miles in the “rubber” on their 
cars, 

Seventy-two percent planned to 
drive less this year than last and 
a majority said they planned to 
drive more slowly. Tires on cars 
in the South were found te be in 
relatively poorer shape than in 
other parts of the country. 


Only Few Firms 


Violate Priorities 


WASHINGTON. — Operations of 
3,500 firms have been surveyed for 


the petition de- 
clares that dealers face financial 
ruin unless immediate relief is 
given and they are permitted to sell 
new automobiles now in their pos- 
session. 





Motor Industry 
Bares Secrets 


To Speed Output 


DETROIT.--In the cooperative 
effort to get out war production, 
automotive companies are opening 
their treasure chests of experience 
and techniques, keeping no secrets 
within the industry, E. A. Clark, 
vice-president of Budd Wheel Co., 
said last week at a regional meet- 
ing of the Automotive Council for 
War Production. 

Output of a vital ammunition 
component is being increased 50 
percent by means of a new pro- 
duction method developed by the 
engineers of one automotive com- 
pany, he explained, and being made 
available through the War Coun- 
cil to all manufacturers with simi- 
lar contracts. 

The specific production shortcut 





continue as assistant domestic sales 
manager in charge of the motor | 
truck business, and that A. J. 
Peterson would continue as assist- fe 4 ; 
ant domestic sales manager in Offer special service packages 
charge of the farm and industrial | t @ price—Every month. — 
equipment business. | eames telephone ae to 
Archer joined Harvester company | GSmobdule = owners~ We do. 
in 1919 as a salesman at the Salina |. Ut on direct mail campaign to 


- | Oldsmobile owners—And how 
(Kan.) branch. Hale began his aes y : = 
Harvester service in 1912 as-ware- | ...Wiite special mail campaign to 


houseman at Fort Dodge, Ia. Oldsmobile owners—Definitely. 


“Use newspaper service advertis- 
Ellis Joins Board 


ing campaign—Started in March. 
“Operate owner follow-up board 
CINCINNATI.—G. Corson Ellis, Chi- 
cago, has been elected to the board of | 


|—-Yes and completely. 
directors of Trailer Co. of America, “Operate lost-customer control 
according to A. J. Woltering, president. 


do. 
“Use GMAC Credit Card Service 
—We do. 


board—-With a fine-tooth comb.” 








or hear nothin’ 


says H. O. Ward, O.P.A. 
Cleveland office 
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cited took one and a half years to 
develop, yet the automotive com- 
pany will open the book to other 
companies immediately. 

Clark, a vice-president of the 
Council, pointed out that all of 
the knowledge accumulated by in- 
dividual companies in building air- 
crafts, tanks, guns and military 
vehicles was being passed on to 
other manufacturers through the 
products division of the Council. 


Fuel Stations Shutter 

CHICAGO.—More than 350 out of 
2,000 filling stations in the metropoli- 
tan Chicago area have gone out of 
business within recent weeks. Reasons 
given in a survey were the falling off 
of patronage because of super-conser- 
vation of automobiles, demands of the 
draft,and loss of employees to war in- 
dustry factories. 


















DETROIT.—If dealers have any 
bonafide orders for passenger auto- 
mobiles, taken prior to Jan. 2 but 
which did not come within the 
regulations as written and where 
a hardship might result in a denial 
of the application, it is suggested 
that they write out a brief resume 
of the details in triplicate, keeping 
one copy for their own files and 
sending two to their local dealer 
association office. 

In turn these will be taken up 
with the loca] OPA office for trans- 
mittal to Washington where they 
will be appraised with the idea of 
affording such relief as may be 
feasible. The important factor is: 
Where a Hardship Results from 


priorities violations by the Compli- 
ance branch of the War Production 
Board since it was set up last June, 
L. J. Martin, assistant chief of the 
Bureau of Priorities, announces. 
The operations of 10,500 additional 
companies are now being investi- 
gated, and reviews of the work of 
7,100 companies are now being pre- 
pared, the branch reported. 

Of the 3,500 completed reports 
received by the branch, more than 
1,600 revealed no violations of 
priority orders. Approximately the 
same number of firms were found 
to have committed minor violations, 
largely through misunderstanding. 


These received letters explaining 


priority regulations. | 
; A small number of the reports 
indicate violations of varying de- 
grees of seriousness. . 


a Denial of Application. 


N. Y. Dealers Map 


Protest Campaign 


NEW YORK.—Estimating that 
the present rationing setup is cost- 
ing dealers in this area $4,000,000 a 
month, a group of Chrysler, De 
Soto and Dodge dealers met here 
informally last week to discuss 
steps to speed government relief. 


It was impliedly agreed that each 
dealer would support through let- 
ters and telegrams the pending 
Murray and Patman bills, which 
are designed to provide relief for 
dealers in “frozen” products. 

Belief was expressed that con- 
certed action by small groups, de- 
veloping from “indignation” meet- 
ings, might expedite government 
relief action. 


ow 








It Pays to Sell, 
Dealers Find | 


DETROIT.—-Since the dearth of applications is a major reason 
for the slow release of new cars, dealers are being encouraged to 
pi ar the public as to eligibility under rationing regulations, re- | 
pudiate “scare” stories about confiscation, hel rospectiv: ‘pur- ’ 
chasers file applications, etc. , oe — 


In addition to advertising and promotion campaigns, dealers 
are finding rewspaper editors valuable aids in combating rumors . 
and “unpatriotic” fears. Tennessee Automobile Dealers Assn. reports 
Nashville dealers, armed with a digest of OPA statements, obtained 
a front-page box from the Nashville Banner, explaining that it is 
not unpatriotic to buy and operate an automobile. The same pro- 
cedure was followed in other cities in Tennessee. ] 


| 









